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MAY ACTIVITY COMPARED WITH APRIL 2021 & MAY 2020 



For the past few months I have been focusing on the effects of the rapidly dropping inventory 
of homes for sale. While the supply of homes is s ll historically low, the bigger news today is 
the increase in demand! The flood of buyers bidding on the diminishing inventory drove the 

Average Sales Price of  a Marin County single family home to a record 
$2,250,000!  

This chart documents May closed 
sales for 6 years. Sales in May 2021 
were up by 89% over May 2020.  

This graph demonstrates the     
drama c increase in demand this 
year. For the previous 4 years,  
January - May, there were, on   
average, 113% more lis ngs than 
sales. In 2021 sales shot ahead of 
lis ngs by 45.3%.  

This Na onal trend demonstrates the growing demand for 
housing. Even though the Year-Over-Year number of new 
lis ngs is up by 40%, the total number of lis ngs is down 
53% - sold as soon as they hit the market. Below are quotes 
from industry experts tes fying to the strong demand na-

onwide.  



 

The Na onal Associa on of Real-
tors tracks the average number of 
offers received on homes that sold 
and closed escrow. Since the end 
of 2019, the average number of 
buyers bidding for homes has in-
creased drama cally.  

Homes For Sale in May 2021: 161 units 
Up by 12.6% compared with April 

Down by 46.7% compared with May 2020 
  

Homes Closed in May 2021: 231 units 
Down by 15.1% compared with April 
Up 89.3% compared with May 2020 

 

With year-over-year sales up by 89.3%  
and lis ngs down by 46.7%, it looks like 
the  strong seller's market is not disap-

pearing any me soon. 



New Lis ngs in May 2021: 178 units 
Down by 25.2% compared with April 

Down by 29.6% compared with May 2020 
  

Pending (New) Sales in May 2021: 249 units 
Down by 5.7% compared with April 

Up by 23.9% compared with May 2020 
 

While the green bar graph above shows 
the rela onship between total monthly 

ac ve lis ngs and closed sales, this graph 
charts the trends for actual monthly   

ac vity - new monthly lis ngs and new 
(pending) sales. Though the disparity is 
not as great as in the above graph, with 

year-over-year new lis ngs down by 
29.6% and new sales up by 23.9%, the 

result is the same - a diminishing         
inventory of housing. 

The average number of days from 
lis ng a home to an accepted contract 
with all con ngencies removed was 
down from 25 in April to 24 days in 
May. From January to May, the me it 
takes to sell a home has been cut in 
half, demonstra ng the growing      
demand for housing rela ve to availa-
ble lis ngs. The fewer the number of 
homes on the market for buyers to 
choose from, the faster lis ngs will 
sell.  

This chart is a graphic example of the 
effects of our high demand, low inven-
tory environment. One year ago Marin 
County single family homes sold for an 
average of 97% of the original list price 
and 99% of the list price at the me 
offers were accepted. Last month the 
average home sold for an unprece-
dented 107% of the original list price 
and 108% of the list price at the me 
offers were accepted.  



Month's Supply of Inventory is the 
number of months it would take to sell 
all of the exis ng lis ngs, given the 
rate of sale at the me. In April, the 
month's supply of inventory dropped 
from 0.7 months in March to 0.5 
months. In May, the supply bounced 
back up to 0.7. While this one month 
trend is encouraging, the year-over-
year trend is s ll quite drama c, drop-
ping from 2.5 months in May 2020. 
That represents a year-over-year drop 
of 72%. A healthy inventory, which we 
haven't seen in years, would be be-
tween 4 and 6 months.  

The average MSI (Month's Supply of 
Inventory) in Marin is 0.7, but that may 
not be at all the case in your city. For 
example, Belvedere had 3.5 months of 
unsold lis ngs in May while Corte 
Madera had only 0.3 months. This May, 
all 13 core ci es/towns had less inven-
tory than at this me last year, some 
drama cally so.  

AVERAGE PRICE 

In May, the average list price of a Mar-
in County single family home was 
$3,119,000 down from $3,137,000 in 
April. The average sales price was a 
record $2,250,000, up from 
$2,160,000.  



Year-Over-Year apprecia on for Q1 
2021 in the Pacific states shows an av-
erage increase of 14.3%. The highest 
rate of increase was in our neighboring 
mountain states where some Californi-
ans are migra ng for access to more 
affordable housing.  

Sellers o en use the price-per-square-
foot (PPSF) of comparable proper es 
to arrive at a compe ve list price for 
their homes. Buyers use the PPSF to 
compare the affordability of alterna-

ve areas or homes. This graph charts 
the PPSF for May 2020 and May 2021 
in the 13 core Marin ci es/towns, and 
the county. The year-over-year com-
parison allows you to know how the 
PPSF has trended over the past year in 
your town. The table lists all of the 
numbers used to create the graph plus 
rankings from highest PPSF to lowest.  



MORTGAGE INTEREST RATES 

The table below shows a three month trend in mortgage interest rates as of  
June 10th, 2021. 

This graph charts 30-year fixed mort-
gage rates from Q1 2016 through Q1 
2021, plus Freddie Mac's predic ons 
through Q4 2022. Rates hit 4.8% in 
the 4th quarter of 2018 then 
plunged to a low of 2.8% in Q4 2020. 
Rates are predicted to increase to 
3.8% by Q4 of 2022.  

"As mortgage rates make a predicted slow climb to the 3.5 percent range by year’s end, decreased purchas-
ing power might ease some of the pressure on home prices as marginal buyers are pushed out of the market, 
but compe on will s ll be intense among those who can s ll afford to buy. Those looking to refinance 
should be able to find good deals for the rest of the year, though at rates at bit higher than the current      
level." Bankrate.com  



The real estate market has definitely "heated up" in 2021. While the supply/demand imbalance con-
nues on, the primary culprit has shi ed from declining inventory to a surge in buyer demand for 

housing. Why this sudden increase in demand when interest rates have not changed significantly in 
recent months? 

I can speculate that, in part, it has to do with more people ge ng vaccinated for Covid-19 - feeling 
more confident going into lis ngs and mee ng with lenders, inspectors, and other service providers. 
There are also people who, through their stay-at-home experience, have realized that they do not 
have to live and work in the same city. We have become more mobile as a workforce and many have 
learned that they can do their jobs as well if not be er from home. This has prompted a migra on 
North from San Francisco and Silicon Valley as workers seek be er schools for their children, a more 

lush, less crowded environment, and access to 
an array of marvelous recrea onal opportuni-

es. Others, who were laid-off due to the pan-
demic, may be ready to buy now that they are 
back to work.  

So, enjoy the summer weather (when the wind 
dies down), Father's Day and the 4th of July. I 
will keep tabs on the real estate market and 
update you next month!  


